Victor Strokov
B2B Business Lead

Moscow | Telegram | strokov.victor@gmail.com | LinkedIn | Portfolio

B2B business development through industry data and corporate client research. Currently launching
and developing paid market bulletins, with 7 brought to market. Previously launched 10+ price
indicators and 2 paid information products serving 30+ B2B clients, coordinated auction automation
and implemented deal evaluation analytics.

Professional Experience

Cheminsight 2025-present

Independent Consultant

Petrochemical price reporting agency. Bulletin launches; coordination of experts, editors, designers
and contractors.

» Launched 7 paid market bulletins serving 10+ B2B clients; established regular publication.

» Documented production and publication workflows in BPMN to align work stages and team
responsibilities.

 Built a publication calendar, a bulletin development plan and a client database to plan releases and
develop coverage around B2B client needs.

National Mercantile Exchange 2021-2024
Head of Methodology

Moscow Exchange Group. 1 direct report; coordination of colleagues and contractors.

» Launched 10+ agribusiness price indicators and developed their calculation methodologies.

e Launched 2 paid information products serving 30+ B2B clients.

» Developed commodity auctions: during my time at the exchange, participation grew from 2 to 400+,
the product range reached 200+ items and delivery locations reached 50+.

» Coordinated the development and implementation of a frontend system for auction bid processing;
bids increased more than 2-fold after implementation.

Lukoil-RNP-Trading 2020-2021
Leading Specialist, Business Development
Trading company within the Lukoil group.

» Developed and implemented a deal evaluation system across sales channels and delivery
locations.

» Compared market prices, competitor offers and deal costs to support commercial decisions.

Kalashnikov Group 2018-2019
Marketing Research Manager

Product marketing department, civilian markets.

* Built a research and analytics system for the product marketing department.

 Integrated a business intelligence (BI) system to compare market data and assess commercial
opportunities.

» Contributed to the development of new B2B products.

Victor Strokov 1/2


https://svitya.com/
https://www.linkedin.com/in/victor-strokov
mailto:strokov.victor@gmail.com
https://t.me/vstrokov

Thomson Reuters 2014-2018
Market Analyst
Reuters news agency and the Eikon terminal at the time.

» Developed Eikon information products and contributed to analytics dashboards; the products
collectively attracted 3 B2B clients.

» Prepared 1,000+ news, review and analysis pieces reaching 20,000+ readers.
» Delivered workshops for Eikon clients and spoke as an industry expert at conferences.

Selected Projects

Mad Burglar Cat 2024-present

Founder

Apparel and home textiles. Previously run with a full team, the project has since transformed into
small-scale hobby production.

» Built a Tilda store with CRM, payments and logistics; coordinated content and design contractors.
» Launched 10+ products and managed the full processing cycle for 100+ orders.
MappNgo 2019-2020

Founder, iOS App Project

» Defined the concept, coordinated outsourced design and development, and tested an iOS MVP
with acquaintances.

» Closed in 2020 before public launch, amid COVID-19 restrictions.

Education

Plekhanov Russian University of Economics
2017 | MSc in World Economy
2015 | BSc in Regional Economy

Technical Skills and Languages

Technical skills: Excel (Power Query, VBA), Power Bl, BPMN
Languages: Russian; English (C1)
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